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Advising the Attorney Under the Power of Attorney (Jun. 11, 2019) 

On the rare occasion when legal advice is sought regarding a Power of Attorney, it is usually sought by 

the grantor rather than the appointed attorney. This webinar, jointly hosted by the CBA Elder Law and 

Wills & Estates Sections, will focus on the attorney. It will explain how and why attorneys for property 

sometimes find themselves embroiled in lawsuits and will provide legal professionals with guidance as to 

how to coach and advise a substitute decision-maker.    

Topics will include: 

• When to involve the appointed attorney for property in initial discussions with the grantor 

• Tools, tips and techniques used by drafting solicitors to inform, educate and protect attorneys for 

property 

• Strategies for helping attorneys properly discharge their duties and avoid litigation. 

Presenters 

 

 
   

http://caseyandmoss.com/angela-casey/
https://www.mclellanherbert.com/About/Deidre-J-Herbert.shtml
http://www.traditionlaw.ca/john-e-s-poyser
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Avoiding Ambiguity in Corporate and Commercial Documents (Feb. 15, 2018) 

Corporate/commercial clients rely on their legal counsel for clear communication that is useful and 

encourages effective decision making. In order to build and maintain credibility in the eyes of your 

clients, you need to know how to identify and eliminate common sources of ambiguity in your legal 

drafting. 

This webinar will set the stage for our program on Drafting Effective Business Documents by offering 

practical tips to improve the concision, clarity, and quality of your corporate/commercial documents. 

Topics will include: 

• Ambiguity vs. general terminology 

• How courts interpret corporate/commercial documents 

• Risks of interpretative disputes due to a lack of precision in drafting 

• Drafting techniques to avoid ambiguity 

This is the 1st webinar of the Drafting Effective Business Documents program. 

Presenters      

                               

  

http://www.cbapd.org/details_en.aspx?id=na_slsd18
http://www.cbapd.org/details_en.aspx?id=na_slsd18
https://www.mccarthy.ca/lawyer_detail.aspx?id=1641
https://www.mccarthy.ca/lawyer_detail.aspx?id=7431
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Divorce Act Amendments: Highlights to your Practice (Apr. 23, 2019) 

This webinar will offer an overview of one of the most extensive overhauls of the Divorce Act since its 

implementation in 1985. Participants will be provided with a summary of key changes and new 

approaches to family law in the wake of this major legislative amendment. 

Areas to be covered include the new relocation provisions in the Act (along with a discussion of the 

impact of similar guidelines in British Columbia), parenting terminology and new factors which must be 

considered in the determination of best interests of the child and the treatment of family violence in the 

Act. 

We will also cover provisions to make the family law justice system more accessible and efficient, 

including ways to address inadequate disclosure through changes to the Family Orders and Agreements 

Enforcement Assistance Act, new ISO processes for Divorce Act matters, and the long term goal to ratify 

the 2007 Hague Child Support Convention. 

Presenters 

 

 

  

https://www.google.ca/url?sa=t&rct=j&q=&esrc=s&source=web&cd=1&cad=rja&uact=8&ved=2ahUKEwjzwPzIiIzhAhVIb60KHTG8CcsQFjAAegQICBAB&url=https%3A%2F%2Fwww.dal.ca%2Ffaculty%2Flaw%2Ffaculty-staff%2Four-faculty%2Frollie-thompson.html&usg=AOvVaw2D0w_oqBf5OZFClNU9PbBV
https://www.google.ca/url?sa=t&rct=j&q=&esrc=s&source=web&cd=1&cad=rja&uact=8&ved=2ahUKEwjxw8vPiIzhAhUJM6wKHbTfBGEQFjAAegQICRAB&url=https%3A%2F%2Fwww.tmlawyers.com%2Flawyer%2Flawrence-pinsky%2F&usg=AOvVaw2m7_evunT8iV6aBYYSyMLL
https://www.google.ca/url?sa=t&rct=j&q=&esrc=s&source=web&cd=1&cad=rja&uact=8&ved=2ahUKEwjk2MHXiIzhAhUOSK0KHTcOAa4QFjAAegQIBBAB&url=http%3A%2F%2Fbrooklawnanaimo.com%2F&usg=AOvVaw11CTpNLLIdSbTMwDzP8TpR
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Income for Tax Purposes: What Corporate Lawyers Need to Know (Mar. 6, 2018) 

A lawyer’s lack of knowledge about tax issues can have significant implications in the business law 

context. To avoid mistakes that can be costly for you and your clients, it is important to understand the 

difference between financial income and tax. 

In this webinar, our knowledgeable speakers will explain how corporate lawyers can use tax returns to 

glean helpful information. Topics will include: 

• How financial statements do not reflect the tax position of a company 

o Consolidated vs. entity basis 

o Cost of assets in financial statements vs. cost for tax purposes 

o Differences in timing 

• Key concepts to consider including: 

o Accounts receivable 

o Capital gain 

o Depreciation and amortization 

o Stated capital vs. paid-up capital 

• Retained earnings vs. safe income 

• IFRS/ASPE and tax 

o Deferred tax liabilities 

o Deferred tax assets 

• Valuation issues 

• Use of corporate tax returns as a due diligence tool 

This is the 4th webinar of the Interpreting Financial Statements program. 

Presenters 

                             

  

http://www.cbapd.org/details_en.aspx?id=na_slsf18
https://www.cwilson.com/people/cathie-brayley/
http://www.farris.com/farris-lawyers/profile/Ron-D-Dueck/
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Joint Ownership: Legal Developments and Best Practices (Oct. 11, 2018) 

Joint ownership is one of the most common ways for Canadians to hold title to their most valuable assets. 

At the same time, many joint owners don’t appreciate the potential risks associated with making an asset 

jointly-owned. The administrative and tax benefits may be offset by such risks, and situations involving 

incapacity and undue influence can create a dynamic for the abuse of joint ownership. 

Lawyers need to know when to use joint ownership to avoid probate, when it is best to have sole 

ownership, and the benefits, problems and alternatives to joint ownership.   

This webinar will offer best ethical practices when advising on joint ownership and documenting 

intentions. You will learn about banking practices when clients change accounts to joint ownership, and 

new products that might address some of the problems when clients want assets to be joint. 

Topics will include: 

• Joint ownership to avoid probate - its benefits and the potential issues 

• Clients with diminished capacity or unduly influenced and the misuse of joint ownership 

• Ethical best practices on advising clients and recording their intent 

• Banking practices and new products available in the joint ownership bank account 

Presenters 

  

  

https://www.cibc.com/en/personal-banking.html?gclid=EAIaIQobChMI-arKjLSD3QIVVLnACh0NOAfYEAAYASAAEgLr5vD_BwE&utrc=S186:1&s_kwcid=AL!4740!3!266382252479!e!!g!!cibc&ef_id=Wv13EQAABqc5khME:20180823144139:s
https://www.mcleod-law.com/contact/lawyer/shelley-e-waite-tep
https://www.airdberlis.com/people/bio/melanie-yach
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When CRA and Your Real Estate Transaction Collide (Nov. 6, 2018) 

Real estate transactions coast-to-coast regularly intersect with the Canada Revenue Agency (CRA).  This 

webinar is designed as a practical defensive toolkit to assess issues where real estate lawyers and their 

clients risk running afoul of CRA in matters of superpriority liens, holdback, remittances, and general tax 

advice on HST and capital gains. 

Topics will include: 

• Superpriority liens 

• Requirements to pay 

• Section 116 of the Income Tax Act (non-resident holdbacks and clearance certificates) 

• GST/HST issues in real estate transactions 

• When a real estate capital gain becomes business income 

• Residential 

 Presenters 

  

https://www.thor.ca/lawyers/terry-barnett/
https://hazlolaw.com/team/dean-blachford/
https://www.thor.ca/lawyers/alexander-demner/
http://www.stewart.ca/
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Boost Your Productivity II: Working Effectively with Support Staff (Jan. 24, 2019) 

Effective delegation can help lawyers to maximize their productivity and get the most done each day, but 

many lawyers stand by the statement that “If I do it myself, it will get done right”. This approach is not 

sustainable in the long run and raises ethical concerns about charging lawyer rates for work that could be 

done by support staff. 

Successful lawyers know that their productivity depends on leveraging the strengths of their full team of 

support staff. 

This session will provide tips on how you can most effectively work with administrative assistants, law 

clerks and other staff (including students and junior lawyers). The topics are informed by a survey of 

support staff at various law firms. 

Topics will include: 

• How to establish a daily planning and collaborative workshop relationship with your assistant 

• How to address the most common delegating challenges 

• Working as a team to prioritize and allocate work 

• Building systems around focused work, deadlines, and organization 

• Tales from the other side: what your support staff want you to know 

Original Presenters 

                         

  

https://clearconceptinc.ca/author/ann-gomez/
http://www.williamshrlaw.com/team/laura-williams/
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Drafting the Deal: The Purchase and Sale Agreement (Apr. 17, 2019) 

A well drafted Purchase and Sale Agreement turns a corporate deal into an effective contract. This session 

will explain how to draft provisions to meet client needs and circumstances. Experienced speakers will 

use practical examples to provide guidance on the most challenging terms of a PSA. 

Topics will include: 

• Distinctions between share and asset deals and between private and public deals 

• The purposes of representations and warranties 

• Conditionality of the deal: closing conditions, termination rights and their effect on closing 

certainty 

• Hot button issues in indemnification: baskets, caps, survival periods, sandbagging and scrapes 

• The importance of the contractual “boilerplate” 

Presenters 

 
  

https://www.mccarthy.ca/en/people/pavan-jawanda
http://www.casselsbrock.com/people/Ann_Watterworth
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Financing the Deal: Secured Loan Transactions (Apr. 3, 2019) 

Business realities often dictate the appropriate financing structure for a deal. This session will examine 

the key business and legal considerations related to debt financing. Our expert speaker will explain the 

provisions of a loan agreement and the financing mechanics for a secured loan transaction. 

Topics include: 

• Key steps in getting to closing 

• Structure of the loan agreement and loan covenants 

• The role and types of security 

• How to register security 

• How to ensure that loan covenants have been satisfied 

• How to ensure that the lender is in a position to fund 

Presenters 

 
  

https://www.mcinnescooper.com/people/karen-gardiner/
https://www.millerthomson.com/en/our-people/keyvan-nassiry/


 

 
CBA 
PROCRASTINATOR’S  
SALE 2019 
 
 
 
 
 
 

10 | P a g e  
 

Managing Deal Risk: Drafting Financial Terms (May 8, 2019) 

Drafting financial terms in Purchase and Sale Agreements requires both an understanding of accounting 

concepts and common sense. This session will explore the financial provisions typically encountered in 

corporate deals and the issues surrounding those terms. 

Topics will include: 

• Accounting terminology in Purchase and Sale Agreements 

• Purchase price determination and post-closing adjustments 

• Escrow provisions 

• Earn-outs and reverse earn-outs 

• Financial representations and warranties 

Presenters 

 
  

https://www.lawsonlundell.com/team-Greg-Hollingsworth
https://www.dwpv.com/en/People/Robin-B-Schwill
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Time Management: Reclaim Your Time and Increase Your Productivity (Sep. 4, 2019) 

Proper time management is crucial to a thriving career and wellbeing, whereas overscheduling and 

improper time management can lead to mistakes, stress and negative health consequences. This session 

will examine how to recognize where your hours are going, identify what you wish to prioritize and give 

you practical steps to become more mindful of your time. You will walk away with tools to overcome 

overscheduling, task management, procrastination and learn to set proper boundaries to reclaim your time 

and increase your productivity. 

Learning objectives: 

• Understand the importance of time management as opposed to task management 

• Learn how your brain functions when relaxed and under pressure 

• Understand the difference between being busy and being productive 

• Discover a new approach to time management for lawyers: the New Billable Hour™  

• Develop practical time management habits   

Here is a sneak peek of Ritu Goswamy's book The New Billable Hour. Webinar participants will also 

receive the audiobook. 

Presenters 

 
  

http://www.newbillablehour.com/free-book
http://jillfarmer.com/
http://newbillablehour.com/free-book/
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What to Do if You’ve Made a Mistake: Damage Control, Professional Obligations, and Seeking 

Help (Nov. 8, 2017) 

Every lawyer makes a mistake at some point in their career. How you react and the choices you make 

following a mistake can have long-term repercussions for your professional reputation and your practice – 

as well as your personal life and your mental health. 

Our speakers will consider mistakes large and small, and explore what lawyers should do, what influences 

the decisions they make, and what professional and personal supports are available to them when things 

go wrong. 

This webinar will cover topics including: 

• Acknowledging mistakes, seeking help, and gaining perspective 

• Maintaining resiliency during challenging times 

• When to report a claim to your professional liability insurer 

• What to expect throughout the claims process 

Presenters 

                               

 

http://www.thelawyertherapist.ca/about-doron.html
http://www.lawpro.ca/
http://rosensack.com/team/susan-sack/

